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'O

HOC ANH NGO TREN DAI VOA

D0 nghe bai hi ¢, xin BOM V&Agrave;O0 D&Acirc;Y

Pay la Ch00ng trinh Anh ngl Sinh dlng New Dynamic English, bai 115. PhUm Van xin kinh
chao qui vO thinh gi. Trong phin ddu bai hUc, dJ luyln nghe hilu, tr00c hOt, qui vD nghe mOt

cau hdi, rdi nghe mOt mOu dam thoUi trong d6 c6 cau trd 10i; rdi nghe 101 cau hOi, va trd 10i. Khi
nghe cau tr0 I0i dung, xin I0p I0i.

You have no organization in the United States, and to me, that represents too great a risk=

Ong khéng c6 10 chic 0 MI, nhi vy, theo t6i, chOng t1 mit sl mio hilm Ion. [ChO ‘represents’
c6 nghia nhl ‘shows’ hay ‘indicates’]. NhO n xét: Trong nhom chi ’too great a risk’=rli ro qua
I0n.Thay vi n6i “a very big risk,” ta thOy, n0u dung too’ thi mio t0 ‘a’ di tri0c danh t0 ’risk,” va
di sau ‘too great.’ [TOO+ADJECTIVE+ARTICLE+NOUN], Too great a risk. TOOng t0, thay vi noi,
It's a very difficult task for me=d6 [a mét nhiim vO r0t khé dUi vOi téi.. nh ng nOu dung

‘too’(qud) thi ta vilt, It’s too difficult a task for me.

Language Focus: Questions Based on FIB Dialog

Cut 1
Larry: Questions.

Listen to the question, then listen to the dialog.

Eliz: Has Ms. Graham decided to reject Mr. Blake’s proposal?
(short pause)
Graham: Look, Charles, | appreciate your efforts in putting together this proposal.

But, frankly, | just don’t feel that your company can provide the support that we need in order
to meet our deadline.

You have no organization in the United States, and to me that represents too great a risk.
I’'m sorry, but I'm not going to be able to accept your proposal.

Eliz: Has Ms. Graham decided to reject Mr. Blake’s proposal?
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(ding)
(pause for answer)

Eliz: Yes, she has. She has decided not to accept the proposal.

(short pause)

Larry: Listen to the question, then listen to the dialog.

Eliz: Is Ms. Graham willing to discuss the issue further?

(short pause)

Epstein: Shouldn’t we discuss this a little more?

Perhaps we can work out something.

Graham: No, Mike. We don’t have much time, so we have to make a decision now.
I’'m sorry, Charles.

Eliz: Is Ms. Graham willing to discuss the issue further?

(ding)
(pause for answer)

Eliz: No, she isn't. She feels that the decision has to be made now.
(short pause)

MUSIC
Viethamese Explanation

Trong phOn Culture Tips, Gary tr0 10i cau hii, ‘How do I find a good company to work with?’
Lam cach nao tim di0c mdt cong ty t0t d0 giao ddch thiOng mdivOihD? Reference=gili thilu;
cac cbng ty thi 0 ng giao dich vliva bilt rd cong ty minh muld n tim hi0 u. Business
publication=tai lidu v céng ty th00ng mii. Do a search on the Internet=tim trén lién ming
Internet. Research=nghién cl u. Visit the companies and interview people from those
companies.=tham cac cdng ty va ph ng viln nhan vién cac hang nay. Reliable=dang tin cly.
Find out how reliable a company is=Tim xem mOt cong ty dang tin d0 n mdc nao. A complicated
process.=m0t qua trinh phic t0p. Hai cach dic chd PROCESS: Am ‘O’ dlc nhi /a/ nhi trong
chi ‘hot’ trong tid ng MO, hay /ou/ nh trong chl ‘open’ trong ti ng Anh. A big contract.=giao
keo I0n. Hire a professional.=Thué chuyén vién, an expert. A good business partner=mit cllng
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tac vién kinh doanh t0t. It's worth the time and money=dang (bd) thi gil va tiln blc.

Cut 2

Culture Tips: Company reliability (sO dang tin cla mit céng ty)

Larry: Culture Tips

This Culture Tip answers the question: “How do | find a good company to work with?”
You could do a search on the Internet.

Eliz: Welcome once again to “Culture Tips” with Gary Engleton.

Today, our e mail question is: “My company is based outside the U.S. and we’re looking for an
American partner.”

“How do | find a good company to work with?”
Gary: Well, basically, you have to do a lot of research.
Eliz: What kind of research?

Gary: For example, you could do a search on the Internet and in business publications for
information.

Then you should visit the companies and talk to the managers.

Ask each company for a list of references.

Eliz: References?

Gary: Yes, the names of companies they have worked with.

Finally, interview people from those companies to find out how reliable each company is.
Gary: If this is for a big contract, you could hire a professional to do research.

Eliz: That’'s a complicated process. Won't it take a lot of time and money?

Gary: Yes, but if it's important to you to find a good business partner, it's worth the time and
money.
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Eliz: Thank you, Gary, for your excellent suggestions.
Gary: My pleasure!
MUSIC

Vietnamese Explanation

Trong phOn t0i, qui v0 nghe mOt cau rdi tul y nghta trong bai tr0 10i Bdng hay Sai, True or
False. List of references.=danh sach ngiiUi hay hang gili thil u. Check the references.=kilm
chO0ng xem nh ng chi tilt n6i vO cong ty c6 chinh xac khéng.

Cut 3

Language Focus: True/False

Larry: True or False.

Eliz: If you are trying to find a good American company to work with, you should do a lot of
research.

(ding)
(pause for answer)

Eliz: True. You should try to find out as much as possible about potential partners.

(pause)

Eliz: If you want to find out about a company, you should ask them for a list of references.

(ding)
(pause for answer)

Eliz: True. You can check the references to find out how reliable the company is.

MUSIC
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Vietnamese Explanation

Trong do0n t0i, John Martin, t0ng Giam B0 ¢ hang Martin Engines n6i chuyl n v i Rose Levy,
KO toan Trl0ng cla hang chl phl tung xe hii Gulf Auto Parts. Rose Levy dl nghll hai hang
nhOp lam mOt—A merger. Sales revenues.=ml ¢ thu vi hang ban ra. Make good sense=hlp

ly. Debt=nl. After | paid my debt, | am now out of debt, but | have no money left.=Sau khi tr0
nd, téi hit nd, nhO ng cling hOt ti0 n. Advantage=ITi. Make a large profit=I0i IDn. Overseas
risk.=rli ro, thua I0 khi hang ban ra nlc ngoai. Division= phan vl. Lose our freedom=m0t t0 do
cla chung t6i. That doesn’t interest me= dill u d6 t6i khdéng mul n quan tam di n, t6i khong thich
ban vl chuyln dé. In our best interest=cé ich I0i cho chang téi. Not in our best interest=khéng
c6 ich IDi cho chung téi..

Cut 4

Business Dialog: Rejecting a Proposal
Larry: Business Dialog

John Martin, CEO of Martin Engines, is listening to Rose Levy, Chief Accountant of Gulf Auto
Parts.

Rose is proposing a merger between their two companies.
- a merger= S0 nh0p hai hay nhilu céng ty lam m0t.
You have about ten million dollars in debt. Hang cla éng/ba n0 mi0i tridu dollars.

Our growth has been steady with almost no debt=m0 ¢ phat triln c0a hang chang téi tang di u
din va hOu nh0 khéng cé thilu n0.

Let’s just keep things as they are. Thdi chung ta ¢l gill nguyén viy.
Eliz: Let’s listen to today’s Business Dialog.

John Martin, CEO of Martin Engines, is listening to Rose Levy, Chief Accountant of Gulf Auto
Parts.

Rose is proposing a merger between their two companies.
SFX: office sounds

Rose: | think a merger makes good sense because of our long relationship.
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You're our biggest customer in the US.

And we supply you with sixty percent of your engine parts.

John: Well, | suppose that there would be some advantages.

You are much bigger than we are.

However, you have about ten million dollars in debt.

And your sales revenues haven’t been growing as fast as they should.
Our growth has been steady with almost no debt.

And we’re making a very large profit without any overseas risks.
Rose: But a merger could help us both increase growth.

John: Yes, but we would become just one division of your company.
We'd lose our freedom.

That’s the main reason a merger doesn’t interest me, at least not now.
Rose: Could you at least discuss it with your Board of Directors?

John: There’s nothing to discus, Rose.

| control the company.

And | don’t think a merger with any other company is in our best interest.

I’'m afraid the answer has to be ‘no.’
Let’s just keep things as they are, okay?
MUSIC

Vietnamese Explanation

Trong phOn t0i, ta nghe va I0p 10i nhD ng cau chl chOt trong bai. A merger doesn’t interest
me.=m0t sU sap nh0p céng ty la didu t6i khdng mull n I0u tdm din. It’s not in our best
interest.=vill ¢ h0 p nhOt hai cong ty khdng cé I0i ich cho chung t6i. There’s nothing to
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discuss.=khong con gi di ban n0 a.

CUT 5

Focus on Functions: Rejecting a Proposal

Larry: Focus on Functions: Rejecting a Proposal

Larry: Listen and Repeat.

Eliz: That’s the main reason a merger doesn’t interest me.
(pause for repeat)

Eliz: There’s nothing to discuss.

(pause for repeat)

Eliz: I don’t think a merger is in our best interest.

(pause for repeat)

Eliz: I'm afraid the answer has to be ‘no.’

(pause for repeat)

MUSIC

Vietnamese Explanation

Trong phOn t0i, Gary néi vl nhi ng cau dung khi bac bl a0 nghl. Ta h&y nghe:

But a merger could help us both increase growth.=sap nhp vli nhau sO lam c0 hai hang chung
ta phat triin thém. But we could become just one divison of your company.=nhl ng hang toi
co thd chO bidn thanh mOt phéan v cla hang ba.

That’s the main reason a merger doesn’t interest me, at least not now.= dé la li do chinh téi
khéng mulln sap nh p cong ty cla tdi vao cong ty cla ba, it ra la luc nay. There’s nothing to
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discuss.=khbng con gi ban nla. 'm afraid the answer has to be ‘no.’=r0t til ¢ la t6i phUi tr0 10i la
‘khéng.’

Cut 6

Gary’s Tips: Rejecting a Proposal

Larry: Gary’s Tips.

Today Gary talks about rejecting a proposal.

- the pros and cons= nhing ly lu0n thul'n va nghlOch v mOtvOn dd; difu l0i hOi.

UPBEAT MUSIC

Eliz: Now it’s time for Gary’s Tips with Gary Engleton!

Gary: Hello, Elizabeth! Today I'll be talking about rejecting a proposal.

In today’s Business Dialog, Ms. Levy presents arguments in favor of a merger.

But after discussing the pros and cons, Mr. Martin decides to reject her proposal.

Rose: But a merger could help us both increase growth.

John: Yes, but we would become just one division of your company.

We’d lose our freedom.
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That’s the main reason a merger doesn’t interest me, at least not now.

Gary: When Ms. Levy tries to get him to discuss it further, he refuses.

Notice how Mr. Martin uses Ms. Levy’s first name to make his refusal more friendly.

John: There’s nothing to discuss, Rose.

| control the company.

And | don'’t think a merger with any other company is in our best interest.

Gary: He then restates his decision in a way that is both polite and very clear:

John: I'm afraid the answer has to be ‘no.’

Gary: Even though he is rejecting her proposal, Mr. Martin wants to keep a good relationship
with Ms. Levy.

(pause)

Gary: Earlier we saw how Ms. Graham rejected Mr. Blake’s proposal.

9/11



Anh NgU sinh diing - Bai s 115 : Til p ni - Cach dam thoU .

T&#225;c Gi&#7843;: VOA
Th&#7913; T&#432;, 22 Th&#225;ng 4 N&#259;m 2009 02:39

She thanked Mr. Blake for his work and gave her reasons for rejecting the proposal.

Let’s listen again:

Graham: Look, Charles, | appreciate your efforts in putting together this proposal.

But, frankly, | just don’t feel that your company can provide the support that we need in order to
meet our deadline.

You have no organization in the United States, and to me that represents too great a risk.

I’'m sorry, but I'm not going to be able to accept your proposal.

Gary: In business situations, it is often necessary to reject a proposal.

It is best to use language that is very clear and to give your reasons for rejecting the proposal.

And if you thank the person for the proposal, you can help keep a good relationship.

| hope today’s tips were helpful! We’ll see you again next time!

Eliz: Thanks, Gary!

MUSIC
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FIB Closing

Eliz: Well, our time is up. Tune in again next time for Functioning in Business. See you then!

MUSIC

Viethamese Explanation

Qui vO via hic xong bai 115 trong Chi0ng trinh Anh ng0 Sinh B0 ng New Dynamic English.
PhOm Van xin kinh chao qui vO thinh gil va xin h0'n g0 p I0i trong bai hi ¢ kU ti0 p.
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