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HOC ANH NGO TREN DAI VOA

D0 nghe bai hi ¢, xin BOM V&Agrave;O0 D&Acirc;Y

Bay la Ching trinh Anh Ng' Sinh B0 ng New Dynamic English, bai 165. Phim Van

xin kinh chao qui v thinh gil. Bai hOc hém nay b0t d0u b0 ng phl n Variations, néi cung mity
bl ng hai cach. Thi dd nhO thay vi néi, “Thank you very much,” ta c6 thd ndi “I really appreciate
it.” Thay vi néi, “We have covered everything,” ching ta da ban hit mii chuyln rli,” thi ta cé thO
ndi,” We have discussed all the major points.” Major points=nhl ng dil m chinh. Hay la, “We
have discussed everything important.” Thay vi n6i,“That’s all,” hO't r0i, ta c¢6 th0 néi, “That’s it.”
Thay vi hii, “Is there anything else,” con gi nda khéng, ta co6 thd hii, “Is that it?”

Cut 1

Language Focus: Variations

Larry: Variations.

Listen to these variations.

Eliz: Thank you very much.

Larry: | really appreciate it.

(pause)

Eliz: s there anything else?

Larry: Is that it?

(pause)

Eliz: That covers all the major points.
Larry: | think we've discussed everything important.
(pause)

Eliz: Okay. Fine.

Larry: Sounds good.
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(pause)

MUSIC

Vietnamese Explanation

Trong phin phing vin Ong Gomez sl p tli, ta nghe miy chil khé tri0c: Confident=tin chdc. To
be confident about, to feel confident about=tin chUc. | feel confident about the quality of the
robots.=t6i r0t tin t00 ng vao phUm chit cla ngd i may t0 ding robots cla chung téi. Danh t0 la
confidence. We have no confidence in his ability.=chung t6i khéng con tin nhil m 6ng ta nia. B0
y din qué khi cla “go” la “went” trong cau thd nhi: (1) How did the meeting go? (2) How did
you think that the meeting went? Bulli hi p ra sao? Ong nght kit qull bulli hip ra sao?
Pleased=hai long. Willing=s n Iong. | was pleased that Mr. Blake was willing to send us
technical advisors and English service manuals.=t6i hai long rl ng Ong Blake slin long gli cl

v n kO thuOt va sach hO0ng din cach s ding b0ng tidng Anh. Up-to-date (adj.)=m0i nhOt; an
up-to-date model=kil u mOu mOi nhOt [n0 u up-to-date dung lam tinh t0 kép thi cé diu n0i.] Keep
someone up to date on (or: about) something=ba cao cho ai bilt tin toc miinhit vl mitvin dl
gi. Keep me posted.= cé tin gi |0, cho t6i bilt nhé! To update=bao cho bilt tin t0 ¢ mii nhit. Can
you update me on what’s been happening? blln cé thl cho t6i bilt nhi ng gi x0y ra khdng? This
weather report is updated hourly.=b0 n t00ng trinh khi t00ng nay di0c cOp nhit hang gil. Danh
t0: an update (n.) Give me an update on the situation.=Cho t6i bill't tin t0c mOi nhOt vO tinh hinh.
News update.=tin sUt ddo, tin gil chot. [Nhi n xét: to upDATE, nhiln mO nh v n nhi; danh t0 an
UPdate nhi'n mOnh viln d0u.] To purchase=to buy, mua. A purchase=(n.) mén hang mua.
Purchasing power=mai IO c, sUc mua. B0 y cach phat am cla “purchase”: nhin minh vin dlu,
va “a" dic nhi /0/.

Cut 2

Interview: Gomez

Larry: Interview

Eliz: Mr. Gomez, how did you think that meeting went?

Gomez: Well, Elizabeth, | felt confident about the quality of the robots.

And | was pleased that Mr. Blake was willing to send us technical advisors and to provide
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English service manuals.
And | told Mr. Chapman all this.
Eliz: You called him after the meeting?
Gomez: No, | sent him an e-mail.
| kept Mr. Chapman up to date about my meetings with Mr. Blake.
After all, it was Mr. Chapman who had to make the final decision about the purchase.
Eliz: Mr. Gomez, thank you for talking to me today.
Let’s take a short break.
MUSIC

Vietnamese Explanation

Trong phin t0i, ta nghe mOt cau hii r0i sau d6 nghe mdt miu dam tholi trong d6 c6 cau trl 0.
Sau khi nghe cau hiidiOc l0p I0i, qui vO tr0 101, va khi nghe cau tr0 10i dung, xin [Dp I0i.
Satisfied.=hai long, pleased. Does Mr. Gomez sound satisfied with the results of the meeting?
Ong Gomez ¢6 I ra hai long v kit qul bulli hp khéng? Agreement=sl thol thuln cla doi
bén. He has covered all the major points of the agreement. He has discussed everything
important in the agreement.=Ong ta da ban thi o t0t cI nhi ng dil m chinh cOa cul ¢ thol thul n.

Cut 3

language Focus: Questions Based on FIB Dialog

Larry: Questions.

Listen to the question, then listen to the dialog.

Eliz: Does Mr. Gomez sound satisfied with the results of the meeting?
(short pause)

Blake: Is there anything else?
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Gomez: Well, no. That covers all the major points.
Blake: Okay. Fine.
Gomez: Sounds good.

Eliz: Does Mr. Gomez sound satisfied with the results of the meeting?

(ding)
(pause for answer)

Eliz: Yes, he does. He has covered all the major points of the agreement.
(short pause)
MUSIC

Vietnamese Explanation

Trong phUn ti0 p, Gary Engleton khuyén ta phUi ¢l n thi n khi dung nhi ng con sO trong khi
thO00ng 100 ng. This culture tip discusses using numbers in a negotiation. An aspect=m0t khia
cOnh. Be careful=cl n thi n. A fair price.=gia phii chang. A price list=bl ng gi4. Standard=tiéu
chuln, mdu. Measure=sll do I00ng; a standard measure: tai lil u ti€éu chuln, nhd 0 MO cé culn
Official Kelley Blue Book trong dé lilt ké gia mit cai xe cd, tul dUi xe va xe chlly di0c bao
nhiéu dim (miles) rdi [1 mile=1609 meters]. What’s the mileage of this car? Xe nay chily dilic
bao nhiéu dim ri? Reference=tai lil u tham kho o.

Sometimes it is important to ask where the numbers come from.= déi khi dillu quan tring la hii
con s t0 dau mara, can cl t0 dau ma cé. With cars, there are standard lists of prices that tell
you how much used cars are worth.= dUi vli xe hii, c6 nhlng bl ng gia tiéu chuldn cho bl n bilt
cac xe c dang gia bao nhiéu [Official Kelley Blue Book]. If you check the price list, you may find
that the car you want to buy is not worth five thousand dollars.=NOu b0 n kil m 10 b0 ng gia, b0n
co th0 thOy r0ng chil c xe khdng dang gia tdi 5 ngan m0 kim. B0 n c6 thd néi: “Five thousand
dollars! That sounds like a lot. Where did you get the number from?” Nam ngan mO kim! Gia c6
vl cao qué. Ong Iy con s nay t0 dau?

Cut 4

Culture Tips: Numbers in Negotiations
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Larry: Culture Tips

This Culture Tip discusses using numbers in a negotiation. Phll n Mach giup van hoa nay ban
vl cach dung nhilng con s khithOOng I00 ng.

- a fair price: Gia phii chang.
- a price list: bl ng gia.

Ask the seller to use a standard measure or reference. Yéu clu nglli ban xe dung mOt bl ng
gia xe tiéu chulln, nhd culn li0t ké gia xe ct gli la Kelley Blue Book.

There are standard lists of prices that tell you how much used cars are worth. C6 nhi ng bl ng
gia xe tiéu chulln cho bl n bilt cac xe hili cl gia bao nhiéu.

Eliz: Welcome once again to “Culture Tips” with Gary Engleton.

Today Gary will talk about another aspect of negotiating.

Gary: Yes, today I'm going to talk about being careful with numbers.

Eliz: What does that mean?

Gary: Well, in negotiations, people use a lot of numbers, especially for prices.
Eliz: Uh-huh.

Gary: Sometimes it's important to ask them where the numbers come from.
Eliz: Can you give us an example?

Gary: Sure. Let’s say that you are buying a used car.

The seller may tell you that he wants five thousand dollars.

You should ask where the number five thousand came from.

Eliz: To see if it's a fair price?

Gary: Yes. Whenever it’s possible, ask the seller to use a standard measure or reference.
Eliz: For example?

Gary: Well, with cars, there are standard lists of prices that tell you how much used cars are
worth.
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If you check the price lists, you may find that the car you want to buy is not worth five thousand
dollars.

It may only be worth four thousand dollars.
Eliz: So in negotiations, don’t just accept numbers. Examine them closely.
Gary: Exactly.

MUSIC

Vietnamese Explanation

Bay gil ta hdy 6n I0i mOy chd da hOc. Hay dung chl “which” nghia la “nao”, va néi cau sau day
bl ng til ng Anh: Day la hai cul n tilu thuydt hay. Téi nén dic culln nao tri0c? These are two
good novels. Which one should | read first? Hay ndi bl ng tid ng Anh: Khi t6i di cbng tac khii
t0nh, c6 thO ky cla t6i bdo cho t6i bilt tin t0c miinh0tD trong sO.=When | am out of town on
business, my secretary keeps me up to date [keeps me posted] about things that have
happened in my office. Téi muln éng cho t6i mit gia phli chang cho chil ¢ xe nay. | would like
you to offer me a fair price for this car. Hady xem xét nh ng con sU khi ta thdOng I00ng. In
negotiations, examine the numbers. Xe nay khéng dang gia 5 ngan dé la.=This car is not worth
five thousand dollars. Cho t6i mI0n xem culln lilt ké gia xe ct cla 6ng. Can | see your Kelley
Blue Book?

Pl n day la qui vO vi'a hic bai 165 trong chiIng trinh Anh Ngd Sinh B0 ng New Dynamic
English. Phim Van xin kinh chao qui vi va xin hin gdp I0i trong bai hO ¢ kO til p.
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